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Abstract. Independent functioning in the economic market appears as a 
multidimensional task, requiring its participants practical skills as well as, 
to an ever-greater extent, formal knowledge. It includes knowledge of 
applicable legal regulations, required in the economic sector, which is 
approved by the participant. The ability to use legal knowledge quickly 
turns out to be one of those factors that are of significant progressive or 
regressive importance for the functioning of the entrepreneur and his 
business. This publication focuses on research on the meaning and 
dependence of legal regulations for entrepreneurship education. The point 
of gravity is the empirical analysis of the universality of legal knowledge 
and its impact on shaping entrepreneurial attitudes as well as functioning 
on the economic market. 

1 Introduction 

1.1 Research subject 

Occurrence on the economic market is connected with the necessity to fulfill a number of 
formal and legal conditions imposed by national legislation, and to an ever greater extent 
international law, such as European Union regulations, which become an internal part of the 
national order. This complex dependence between effective functioning on the market and a 
number of factual and formal factors, as well as useful knowledge has already been noticed 
by Douglass C. North[1], who commented on it in a dependency scheme: beliefs → 
institutions → organizations → policies → outcomes. And it is the spheres of the 
institutions and, above all, the policies that formulate binding and comprehensive legal 
obligations. It follows that both on the part of the entity preparing to implement its business 
idea, the entity being at the stage of starting business activity and entities already operating 
on the market, next to practical skills resulting from the specifics of the indented economic 
sphere, it becomes necessary, even in a basic scope, to have legal knowledge of civil law 
matters, e.g. contracting, as well as specialist knowledge, proper to a given sphere of 
economy. These requirements may take the form of a character that can be described as 
absolute-exclusion and relative-conditioning. 
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In the form of absolute-exclusion-requirements, there are legal regulations that make 
satisfying conditions the conduct of a given type of economic activity, or the 
implementation of a specific product, its legal protection, brand protection, the possibility 
of concluding contracts, liability issues etc. We include formal requirements for the 
registration of a specific form of running a business, all kinds of restrictions, i.e. licenses, 
permits, concessions, etc. An example illustrating these requirements is even the need to 
obtain a license for the generation, processing, storage, transmission, distribution and trade 
of fuels and energy, or a Community license for international commercial carriage of goods 
by road. In so far as the reading of the absolute-exclusion-requirements for starting or 
running a given business activity is not a constitutive barrier at present, whether through a 
wide access to the Internet, where these requirements are strictly concretised or through 
wide access to professional legal assistance, provided by a number of law firms. It is 
different in the case of relatively-conditioning-requirements. Under this term, you can 
comment on the general knowledge of legal regulations regarding either contracting or 
liability, as well as other legal areas specific to a particular type of business. 

The above-mentioned nomenclature therefore includes a certain amount of knowledge 
at the elementary level, concerning the rights and obligations of the contracting parties, 
orders and prohibitions concerning a particular type of contracts, opportunities for the 
entrepreneur, as well as consequences resulting from their observance or overrunning. In 
Roman legislation for this type of rationing a solution was found in the form of the 
principle ignorantia iuris nocet. It was an expression of far-reaching freedom of 
contracting, but also, and in the first place, drew attention to the consequences of the 
freedom to contract, i.e. the responsibility for contractual constructions. And although in 
today's legal regulations, this rule meets with a number of exemptions [2] (in Polish Law 
resulting even from art. 64 of the Civil Code), its general character has been preserved. 
Relatively-conditioning-requirements are therefore nothing but knowledge of legal 
regulation (legal consciousness), that is, some kind of contracting entities operating in the 
economic market, to form a contract between them in any lawful manner. 

1.2 Methodology 

As part of clarifying the practical aspects of academic didactics, in mid-2018 it was carried 
out among 267 students of Poznan University of Technology, Poznan University of 
Economics, also a survey among 42 entrepreneurs, with an empirical analysis of the 
existence of the relationship between legal consciousness and shaping entrepreneurial 
attitudes. Among the surveyed students, one can distinguish a group of those who 
previously took legal education - 131 (≈49%), and those who did not take it. The group of 
surveyed entrepreneurs was used to confront the results obtained from the students' 
questionnaire and its assessment from a practical point of view. 

Most of the respondents came from the Poznan University of Technology, from 
different fields of study and their different years. Therefore, when drawing general 
conclusions about students or students in Poland, an estimate of the respondents' faction 
indicating a given response should be accepted at the level of at least half of the confidence 
interval (confidence level = 0.99 and significance = 0.01), assuming that usually the 
question is 4 responses and each has a selection probability = 0.25): 
 

z��,��∙(���,��)	 = 2,59��,��∙�,
���� ≅ 0,07    (1) 
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z - the right-handed realization from the standardized normal distribution corresponding to 
the given 2-level significance level; 
n - a typical number of respondents answering a given question. 
Therefore, the inference error is at least 7 pp (percentage points) for the results obtained. 

1.3 Research assumptions 

The research chose a thesis, according to which the knowledge of formal and legal 
requirements concerning the absolutely-exclusive-requirements for starting and running a 
business activity is to constitute a small barrier to the industry, while the relative-
conditioning-requirements may play a constitutive role. On the basis of this, a hypothesis 
has been formulated according to which legal problems, which seem to correspond to a 
broadly understood legal intuition, also understood as a sense of justice, which is in fact the 
presumption of compliance of the position with the applicable legal status, can be taken 
without real support for auspicious legal knowledge and, consequently, constitute a 
significant threat to the functioning of the entrepreneur on the market. Therefore, legal 
education, even in the basic dimension, seems to be an element contributing to the shaping 
of entrepreneurship. In this publication, the presented hypothesis will be subjected to 
empirical analysis based on the results of the conducted statistical survey. 

2 Initial analysis of the research subject 

2.1 Epistemological aspect of entrepreneurship at the subjective level 

The epistemological analysis at the subjective level was chosen as the starting point of the 
study of the occurrence of the relationship between legal consciousness and 
entrepreneurship. At the same time, the attempt to doctrinal unification of entrepreneurial 
features, presented for example in the works of P. Drucker [3], J. Schumpeter [4] and others 
[5], was excluded. The surveyed students were left to indicate what at the individual level 
they identify as entrepreneurial behavior, and what they would identify as conducive to 
entrepreneurship and its shaping. In addition to clearly emphasizing the importance of 
various personal predispositions such as creativity, regularity, effectiveness of action, or 
determination, characterized by an entrepreneurial attitude [6], for almost 73% of surveyed 
students, the concept of entrepreneurial behavior goes beyond the genuine framework of 
activity in the economic market and is identified with such skills as solving problem 
situations, organization of private life and efficient functioning on the labor market or in 
society. This type of problem presentation shows a certain evolution at the subjective level 
in the assessment of what is sometimes associated with the entrepreneurial activity. In fact, 
it boils down to the praxeological character, which oscillates around the ability to deal with 
problem situations in the private and social spheres, and effective functioning on the market 
[7]. However, one should not draw any conclusion from the above that the heterogeneity of 
the understanding of entrepreneurship is blurred. The respondents clearly distinguish the 
concept of an entrepreneur as a person operating on the economic market, from other 
activities that are assigned entrepreneurial characteristics and which go beyond the market 
sphere itself. This dichotomy conditioning the perception of entrepreneurial activity has 
become the first significant theoretical depiction at the level of the subject chosen from this 
study. Secondly, the respondents were left to indicate what they would define as conducive 
to entrepreneurship, its development and also to shape entrepreneurial attitudes. Thus, the 
center of gravity was on the one hand clearly located on the market aspects and on the other 
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side on the behavioral ones. Answers can be categorized in three basic groups, focusing on 
social (including psychological), political and legal (social) conditions [8]. At the same 
time, they indicate a subcutaneous inherence between each other, which prevents an 
explicit segregation of aspects relating only to one of the indicated conditions. Thus, there 
is symbiosis between the conditions of social, political and legal nature. 

For nearly ≈67% of respondents, the determinants of social (psychological) nature are a 
criterion of crucial importance both for the formation and development of entrepreneurial 
attitudes [9]. First of all, the implications arising from family relations associated with 
upbringing are identified with them [10], transfer of values [11] and with relationships to 
friends [12]. This type of view corresponds to the results obtained from previous research, 
carried out e.g. by R. Inglehart and W. Baker [13]. It follows that the constitutive link for 
the development of entrepreneurship are the applied educational models that stimulate or 
counteract creativity, independence or determination in achieving the set goals [14]. In the 
second place, social determinants (≈43%) are understood as a general (often nationalistic) 
culture conducive to entrepreneurship [15]. This culture is characterized by the approval for 
independent functioning on the economic market, including by promoting and supporting 
entrepreneurial attitudes, innovation or the aforementioned creativity [16]. The practical 
dimension of this is the creation of appropriate structures and mechanisms to facilitate the 
implementation of business ideas and conducting market activities, for example through 
access to information or financial programs. On this level, however, the homogeneity of the 
sphere of culture is exceeded, through its intentional consolidation with the sphere of 
politics. It results from the necessity to regulate certain rules and norms of behavior on an 
above-individual level, thus giving them a universally binding character. Here, as 
invaluable policy tasks, the respondents indicated shaping a favorable climate for 
entrepreneurship (≈48%) by forcing appropriate educational and training programs 
accessible to all (≈53%), a favorable approach to independent economic initiatives through 
clear and unambiguous legislation (≈38%) and administrative openness, expressed in the 
transparency of control proceedings and limited possibilities of state regulation (17%). 

An appropriate postulate expressed here by the surveyed is to push politics based on the 
principles of ordoliberalism [17]. It is characterized by far-reaching freedom rights and a 
subsidiary role of the state [18]. This regulatory activity of the state is primarily aimed at 
protecting the freedoms of individuals against the temptations to restrict it (by different 
authorities), and in economic relations interferes only in so far to the extent that the parties 
cannot regulate them themselves (or for interference), or if the good of the whole 
community requires it [19]. The term "good of the whole community" should not, by any 
means, be ascribed to a generalizing form with pathetic characters, but it will be based on 
objective criteria, subject to quantitative and quality verification. The supreme rule should 
also be assumed that all state interference must be exceptional. This model not only favors 
the shaping and development of entrepreneurship, but also prudent decision making with all 
responsibility for the consequences arising from them [20]. In the center there is a free 
market, which is the basis for the economic development of the state and the prosperity of 
its citizens. 

2.2 Assessment of state interference in running a business on the example of 
Poland 

With this type of assumptions, it is not surprising that in post-Soviet countries, 
indoctrinated with planned and centralized economy, citizens' own initiatives are often 
interpreted as harmful and even anti-state activities. Therefore, the state tries not only to 
limit the freedom of economic activity of its citizens, but also to create an extensive and as 
a consequence, non-transparent administrative and legal way, which will allow it as far as 
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possible interference in the market activity of individuals, taking the form of decision-
making and constitutive character. Conducting surveys for most of Polish-language 
students, as many as ≈61% of them recognized the interference of state authorities in 
economic relations and the free market as too far-reaching and hampering economic 
development [21]. ≈17% of the students surveyed considered public activity to be harmful. 
The remaining part, i.e. ≈22%, did not have an opinion on this subject. 

It seems to be different in the case of the entrepreneurs surveyed. Among them, up to 
≈74% consider the far-reaching interference of the state in the free market as detrimental to 
business activity, such as the shaping and development of entrepreneurship. Some of them 
underlined expressis verbis that the regulations introduced in recent years in Poland are of a 
destructive nature for business. To justify their position, the respondents gave, for example, 
the lack of transparency of the tax system, excessive length and arbitrariness of 
administrative and control proceedings as well as rapidly changing legal regulations [22], as 
well as high costs of running a business, caused by state legislature. Only ≈26% of the 
surveyed entrepreneurs recognized state interference in the free market as too far-reaching. 
From the above, at least two conclusions can be drawn: 
 (1) The majority of respondents recognized that the intervention of the (Polish) state in the 
free market is too far-reaching and, consequently, unfavorable for running business activity, 
as well as shaping and developing entrepreneurship. The extensive tax system, numerous 
and rapidly changing legal regulations rather inhibit than they contribute to economic 
development, and thus to the development of the state and prosperity of citizens. 
(2) Secondly, the assessment of the impact of the state regulatory activity on the free 
market is fundamentally changing for entrepreneurs, i.e. persons running a business. In this 
case, the vast majority negatively assess the far-reaching interference of the state with the 
economy, directly considering it as harmful and even destructive. 

The picture emerging from the conducted study clearly indicates that the exorbitant 
interference of the state in the free market meets with a definite disapproval as limiting 
economic activity and, consequently, limiting the freedom of citizens. It is unfavorable for 
conducting market activity and shaping and promoting entrepreneurship. In the case of 
legal amendments introduced in Poland in recent years, such an assessment results mainly 
from the meanders of legal regulations, causing the uncertainty of the enterprise on the 
market, as well as its discretion from the entropy of administrative decisions [23]. 

3 The ratio of knowledge of legal regulations to 
entrepreneurship  

3.1 The ratio of legal intuition to legal certainty 

Every participation in economic turnover requires its participants to have a basic 
knowledge base [24], including their rights and mutual obligations. To a large extent, it 
takes on an aposterioric or intuitive character, resulting from the widespread experience of 
contracting (e.g. acquisition of goods) and is guided by widely understood common sense. 
The basic assumption is the presumption of a certain stability of legal regulations and the 
rationality of the legislator. Based on the above research, the work hypothesis emerged that 
contractors are more likely to incur contractual obligations, which are included in the 
preliminary analysis of sui generis health-rational or resulting from their legal intuition 
(sense of justice), rather than in the case of more comprehensive matter, referring to 
specific legal knowledge. 

Considering the above, the conducted legal awareness surveys of the surveyed students 
included both potentially simple questions, prima facie appealing to common sense and 

   

 �  , (2019) https://doi.org/10.1051/matecconf /20192MATEC Web of Conferences 290 901

MSE 2019

1 030 3005 5

5



sense of justice. In addition, more complex questions were included, referring to the matter 
that goes beyond the scope of common experience, requiring professional and reliable 
knowledge. Sample questions illustrating the complexity of the issues studied are illustrated 
by the following tables: 
 

Table 1. Respondent declarations: On his property the owner is allowed: 
 

  Frequency Percent 
Valid Uses your property as he pleases, regardless of neighbors 4 1,5 
 Must refrain from actions that disrupted the use of 

neighboring properties 
193 72,3 

 I don't know what's allowed and what's not 4 1,5 
 He's allowed to do everything what's legal, even if he 

disrupts the use of neighboring properties 
63 23,2 

 Don't understand the question 3 1,1 
Total  266 99,6 
Missing  1 0,4 
Total  267 100 

Source: own research 
  

From the above table, it appears exemplarily that most of the students surveyed 
understand the legitimacy of limitation in the exercise of ownership rights, resulting from 
social and socio-economic co-existence of the destination of real estate - and accepts them. 
At the same time, it clearly shows that the main difficulty for the surveyed students in the 
above question was the interpretation of the difference between exercising their rights in a 
lawful manner, but limiting the use of neighboring properties, and such use that will not 
interfere with the use of neighboring properties. As follows from the subsequent analysis, 
the aporetic point was the interpretation of the wording "in accordance with the law," or 
more strictly, the interpretation of the use of real estate that is contrary to the law. The vast 
majority of the surveyed students, referring to the internal legal intuition or sense of justice, 
decided that the use that would disrupt the use of other people from their property would be 
ipso facto illegal. 
 
Table 2. Respondent declarations: If you accidentally receive a money transfer on your account 

then: 
  Frequency Percent 
Valid You can keep it 69 25,8 

You have to return the amount including interest 76 28,5 
You have to return the amount received, but you're 
allowed to keep the interest 

67 25,1 

Don't know 54 20,2 
Total  266 99,6 
Missing  1 0,4 
Total  267 100,0 
Source: own research 
 

When examining the potentially less obvious problem, the basic discrepancy between 
the generally understood legal intuition and the acquired knowledge comes to light. As in 
the case of Table 1., you can try to generate and justify the answer by referring to the 
internal sense of justice or expectations about the functioning of the rules of social 
coexistence found on Kant's categorical imperative [25], in the case of matter going beyond 
this range, used in the example of Table 2., the answer is deprived of the presumption of 
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justice. In this case, it will based on a specific legal knowledge, which will have the 
character of acquired knowledge. 

At the same time, the spread of responses in Table 2. clearly shows that the surveyed 
students deprived of the possibility of referring to this legal intuition (or sense of justice) 
were more inclined to admit the inability to provide an unambiguous answer. Moreover - on 
the basis of the following responses of respondents granted during the survey, it can be 
concluded that in the case of a more comprehensive legal matter that cannot be - even if the 
intention is based on the said intuition, the surveyed students would be more willing to take 
advantage of professional legal advice rather than in the case of potentially obvious matter, 
which can be justified by reference to internal and more or less uncertain legal intuition or 
sense of justice. 

The occurrence of the above relationship between the increased readiness for interaction 
in the event of potentially occurring possibility of referring to the common sense of justice 
or legal intuition, and the matter going beyond its scope, where the respondents showed 
greater restraint when taking a definitive position, also came out to be confirmed in the case 
of other questions such as how: (a) Can I propose other terms (conditions) than I have been 
offered by the other party when I receive a contract?; (b) If your contractor is late in 
paying the invoice, and the contract does not state that in the case of delay interest for late 
payment should be due - are interest included, and if so which? or (c) If another person 
forces you to sign the contract under the threat of harming you or another person close to 
you - does the contract have legal effects? 

Without going any further into a comprehensive analysis of the direction of the answers 
given (which remains a different study), the respondents, similarly to the cases set out in 
Table 1. and Table 2. were more inclined to formulate clear positions when there was the 
possibility of basing themselves on justice or intuition. compared to cases where this type 
of possibility was at least limited. 

The above sui generis tendency to rely on the internal sense of justice or legal intuition, 
rather than on the acquired knowledge, clearly showed the fundamental difference as to the 
surveyed students who took prior legal education (in any scope) or practically encountered 
the complexity of the problem legal entities in the field of running a business, and those 
who did not show any prior legal education. Respondents who received legal education 
statically in ≈62% preferred not to take a definite position on legal issues, which they were 
uncertain of, rather than rely on their legal intuition. In turn, the respondents who did not 
receive prior legal education did not see any contraindications. This is clearly seen in the 
example of Table 3. 

Table 3. Respondent declarations: Being a partner in a Ltd 

  Frequency Percent 
Valid I am jointly and severally liable for the 

company's obligations 
89 33,3 

as a rule, I am not responsible for the company's 
obligations 

113 42,3 

I don't know 37 13,9 
I don't know what solidary responsibility means 16 6,0 

 I don't understand the question 6 2,2 
Total  263 98,5 
Missing  4 1,5 
Total  267 100,0 
Source: own research 
 Out of the 131 respondents who had previously participated in legal education, 96 
(73.3%) gave the correct answer, i.e. answer 2 to the question asked, which is in turn almost 
85% of correctly answered answers. 21 (≈ 16.0%) of those in the group of respondents gave 
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an incorrect answer, and 14 (≈10.7%) of people stated that they do not know the answer to 
the question indicated in Table 3. Considering other questions posed to the surveyed during 
the survey, an image is drawn up according to which people who previously supported legal 
education (in any respect) take a relatively more reserved position in legal matters than 
people who did not receive legal education. Indeed, it is a somewhat surprising relationship. 

A summary analysis of responses provided by students shows that legal awareness is 
first identified with the possession of certain rights and obligations (closer to the undefined 
ones) subject to protection. Their execution is subject to most of respect, based on an 
assessment based on a sense of justice or internal legal intuition, rather than objective 
criteria stemming from acquired knowledge. This type of dependency can have far-reaching 
consequences for the development of entrepreneurship and running a business. 

3.2. Practical ratio to comprehensive legal regulations 

Just like the formulation of an unambiguous claim or taking a definite position in the case 
of problems potentially located in a sense of justice, ergo internal legal intuition, it was 
easier for the surveyed students, in the case of a more comprehensive regulation requiring 
specialist knowledge, more willing to use the knowledge of professionals (that is, lawyers). 
The questions in Table 4. illustrate the relationship indicated above. 
 

Table 4. Respondent declarations: To start a company: 
 

  Frequency Percent 
Valid I go to a lawyer to ask for advice on how to choose a 

company and how to do it 
142 53,2 

I will commission a company to a lawyer 12 4,5 
I am looking for a solution on the internet and I follow what I 
find there 

15 5,6 

I am looking for a solution on the internet and then I go to a 
lawyer 

50 18,7 

I didn't think about it 32 12,0 
I'm not interested in this 12 4,5 

Total  263 98,5 
Missing  4 1,5 
Total  267 100 
Source: own research 
 

The analysis of the answers seems to confirm the hypothesis that in the case of complex 
problems, the surveyed students are more inclined to resort to professional legal assistance 
than based on their own legal presumption. 53.2% admit that would prefer to consult a 
lawyer about the choice of the appropriate form of the company, corresponding to the 
business activity they intend to do, rather than relying on their own knowledge or 
information obtained from other sources, e.g. 18.7% of respondents stated that they would 
get acquainted with the legal problem in the first place on the internet, and then (if 
necessary) would go for professional advice to a lawyer in order to verify the previously 
obtained information. Analyzing the problem presented in Table 4. in a general way, it 
turns out that 57.7% of the surveyed students would get advice from a professional, while 
18.7% would seek first advice on the Internet or other sources. 

Considering the results of other answers provided by the surveyed students, the 
absolutely-exclusion-requirements due to their complexity, and hence the requirement to 
refer to specific regulations or legal proceedings, do not constitute a real barrier to 
entrepreneurship or entrepreneurial building, and this is paradoxically just because of its 
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complexity. Being aware of the need to comply with legal requirements, which are not 
subject to the presumption of legal knowledge, the surveyed students (this is also confirmed 
in the case of entrepreneurs) in a large part would immediately seek legal assistance from 
professional entities. 

Interestingly, the relationship shows that among the surveyed students, only those who 
did not receive prior legal education or did not encounter legal issues at the business level, 
would be willing to entrust the establishment of a company to a lawyer without any 
consultation regarding the intentions of business intentions (4.5%), or they would try to 
deal with the problem themselves (5.6%). However, these results should be approached 
with some reserve, as most of the surveyed students came out of a theoretical assumption. 

Further analysis of the answers given in the study confirms that where a problem issue 
arises, no longer existing in the so-called legal intuition or sense of justice of the 
respondents, then they are more likely to seek legal assistance (be it on the internet or a 
professional) than react with ad hoc yourself. For the functioning of the enterprise, as well 
as the implementation of business ideas, it can be of fundamental importance. 

3.3 Dependence of legal awareness in relation to entrepreneurship 

In the theoretical aspect between the entrepreneurship itself, its shaping and legal 
awareness, there does not appear to be a direct causal relationship. Innovativeness, 
creativity or determination in achieving the goals set, belong to personal characteristics, the 
appropriate stimulation of which may result in their progressive development [26]. 
Knowledge of legal regulations does not seem to play a significant or even any role in this 
process. Insofar as in the theoretical aspect it is difficult to deny this claim, in practical 
terms, characterized by the ability to effectively implement their business ideas into life 
and, above all, in the functioning of the economic market, it can play a decisive role [27]. 

Extending the research carried out by transferring them to the practical functioning in 
the economic market, an additional survey was conducted among 42 people running a 
business. They were asked a few specific questions to find out what role their activities in 
principle play (1) personal knowledge of legal regulations and (2) legal consultations. 

The first question was related to the acquisition of legal education by entrepreneurs 
before starting to set up their own business. 31 (73.8%) of people admitted that they did not 
take any legal education, and 11 (≈ 26.2%) or attended law classes (generally understood) 
while studying (7 people), or independently tried to improve for purposes related to the 
functioning on the market. 23 (≈ 64.8%) of the entities claimed that both personal 
knowledge of legal provisions and the use of permanent legal services provided by 
professional entities are of decisive importance for their operations. As many as 12 
(≈28.6%) of people admitted that without professional legal protection they would no 
longer function on the economic market, and 7 (≈16.6%) of people realized that they played 
an auxiliary role. 18 (≈42.9%) of people admitted that due to lack of legal knowledge and 
not referring to legal consultations with a professional, they happened to conclude ad hoc 
an unfavorable contract for their company. 9 (≈21.4%) of people did not have to deal with 
such a situation, 11 (≈ 26.2%) of people stated that from the very beginning they used 
professional legal services and each consult before the signing with lawyers. 4 (≈9.6%) 
people indicated that they run a business with a lawyer. 

Reflecting on the issue of the relationship between entrepreneurship and knowledge of 
legal regulations, the respondents were asked: Is there an impact of legal regulations on 
their entrepreneurship, since such relationship has already been established for the 
functioning of the company? 34 (≈81%) stated, that the lack of knowledge of legal 
regulations or the lack of legal consultations may have a negative impact on shaping and 
building entrepreneurship, just as it may inhibit or lead to the termination of running a 
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business. A significant threat was identified primarily in the motivational dimension (25 
people - ≈ 59.5%). Unfavorable decisions resulting from the lack of knowledge of legal 
regulations, taken especially at the very beginning of establishing or running a business, 
implementing an idea, putting a product on the market, protecting a utility model or 
obtaining a patent protection of a patent, may contribute to the resignation of further 
attempts to start a business or to continue it. 6 (≈ 14.3%) postulated that he did not think 
about this issue, hence it is difficult to give a definitive answer. Only 2 (≈4.7%) people 
indicated that they don't see such a relationship. 

It is clear from the above that knowledge of legal regulations plays an important role at 
the establishment stage and during the functioning of the enterprise. Although it is not 
connected with the development of entrepreneurship per se, its lack may have a 
demotivating effect on people wishing to start an independent business activity. A contrario 
knowledge of legal regulations is not a guarantee of success on the market. It should be 
rather attributable to the subsidiary character, which in a better way allows to operate on the 
market by protecting the entrepreneur from making ipso iure unfavorable decisions, the 
unfavorability of which does not result from the object of contracting itself. 

4 Conclusions 

4.1 Subject applications 

Effective functioning on the economic market is not only an external expression of 
entrepreneurship, but to an ever-greater extent the ability to reconcile formal requirements 
set by changing legal regulations and market demand. Research, whose preliminary results 
are presented in the pages of this article, focused on the assessment of how knowledge of 
law can condition or stimulate business activity, and thus affect entrepreneurship. Even the 
initial subject analysis allowed for differentiation between matter defined as absolute-
excluding-requirements and relative-conditioning-requirements. In matters in which formal 
legal formal knowledge was required, the fulfillment of which involved the establishment 
of an independent business, implementation of the invention, obtaining a patent, etc., the 
respondents eagerly reached for the legal service provided by professionals. In this regard, 
one can draw the conclusion that in problem-related issues, people are more likely to refer 
for advice from professional entities than they would seem to be on themselves. In this 
dimension, the research confirmed the initial thesis that problematic legal issues do not 
constitute a brake both for running a business or for developing entrepreneurship through 
its practical implementation. 

It is different in cases related to issues referred to as relative-conditioning-requirements. 
The conducted research confirmed the initial thesis that in legal matters, which were in the 
individual sense of justice (or legal intuition), the respondents were more inclined to take 
risks by taking a specific position. The difference between the respondents who took legal 
education and those who did not experience it was also evident. The first group was more 
likely to be chastened when taking a definite position regarding legal matters, which 
resulted from their legal intuition, and did not find support in acquired knowledge. Also, in 
these cases they would be willing to use legal services provided by professional entities, 
rather than rely on their own feeling. Meanwhile, the respondents who did not take legal 
education were more inclined to formulate definitive positions based on their legal intuition 
and sense of justice, in a legal matter that could potentially fall within this scope. 

The causal link between these dependencies and running a business and shaping 
entrepreneurship has been articulated in fine in the case of the entrepreneurs surveyed. 
First, it was concluded that the relationship between entrepreneurship and legal 
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consciousness refers in fact to the practical and not the theoretical dimension of 
entrepreneurship. This means that the law per se does not fulfill the condition of stimulating 
or shaping entrepreneurship. In this sense, the knowledge of legal regulations or legal 
education does not contribute to its growth, but it is important in terms of realizing your 
creativity or innovation by implementing a business idea into life and functioning in the 
economic market. Confirmation of persons conducting business activity found a 
dependence on the conducted survey among students that people who received legal 
education are more prudent in formulating definitive positions (in practice this takes the 
form of assessing the meaning of contractual provisions), rather than people who did not 
receive such education. This prudence results from the awareness that legal regulations or 
contractual clauses (or lack thereof) can have consequences that prima facie cannot be seen. 
Hence, basing on the professional's assessment will be a more beneficial solution than 
basing only on its own legal intuition or sense of justice. However, this sui generis 
contractual caution should not be equated with business caution, i.e. functioning on the 
market (implementation of innovative solutions or inventions in effect) and taking risk. The 
attribute of entrepreneurship is estimation, but also risk taking, which in the case of doing 
business seems to be inevitable [28]. Knowledge of legal regulations does not avoid the risk 
of running a business, but contributes to a better assessment of the business and, 
consequently, to better functioning on the market. 

The study shows that just as knowledge of law, legal education will not directly 
contribute to creating or shaping entrepreneurship as such, but in fact to build and develop a 
company, that is, practical implementation of entrepreneurship in life. Hence the 
conclusion, that dissemination of legal knowledge through appropriate education should be 
considered as an important factor that will facilitate the practical implementation of 
entrepreneurship, and thus indirectly affect its development. 

4.2. Educational applications 

Common educational systems focus their attention largely on the general intellectual 
development of the student, or on the specialization resulting from the chosen field of 
research. This applies to the primary school, where education is of a general nature, 
directed at the overall intellectual development of the student, as well as higher education, 
such as universities, where the point of gravity lies in completing the knowledge and skills 
of the chosen field of science. Both, in the first and the second case, even general legal 
education is a rare occurrence. In a sense, it was reserved for law departments whose 
graduates are to follow professional advice. 

Meanwhile, effective functioning on the economic market is associated with the 
necessity of having a range of skills resulting not only from the chosen specialization, or 
implementation of a business idea, but also contractual knowledge. Economic practice 
certifies that it is imperative for entrepreneurs to extend their skills beyond the scope of 
their business activities to knowledge of legal grounds. This applies not only to people who 
function independently on the market, but indeed to every adult person. 

Therefore, it is necessary to consider introducing comprehensive legal education, taking 
into account basic knowledge, including civil law, in particular contracting and economic 
and patent law. It is about providing people entering the market with some general 
knowledge regarding either contract or formal and legal aspects of setting up and running a 
business, as well as forms of protection of their property - including intellectual property. 
Although, indeed, it should not be expected that it will contribute to the growth of 
entrepreneurship as a certain personality traits, as has been previously pointed out, it can be 
important for effective functioning in the economic market. Complex problems requiring 
specialist knowledge will remain the responsibility of professionals. However, even if the 
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actual, but not the supposed, knowledge of your rights and obligations, as well as the rights 
and obligations of the official apparatus, may improve the market 

A positive aspect of the introduction of universal legal education is also the contribution 
to the growth of civic awareness and law. In the case of students of technical directions, this 
would mean not only acquiring specialist knowledge resulting from the chosen field, but 
also the skills of practical implementation of their innovativeness in life and its protection. 
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